Strategy Check-in

[J Sent a photo of this completed form to your upline mentor via text or email prior to Strategy Session.

o Connect & Discover

What wins and victories did you have last week?

What's working to grow your business?

What challenges are you running into in your business?

a Review Last Week

How did things go last week with your top three goals?

Anything that needs to shift going forward?

Fillin the total number completed last week in green square and then your goal for next week in blue square.

Prepare Invite Present Enroll Support
Time block PIPES activities Share experiences: Intro to Oils class Personal enrollment Intro to Launch with new builder
Lo ’ (host/teach)
Add to Names List Oil sample/experience D I:' D I:'
- Your story D . . .
Strategy Session with upline + Video link Wellness Consult Strategy Session with builders
o One-on-one
Attend Team Call * Website link
Enrollin LRP Attend Cont. Ed. Bring a guest
Product training
wovee [ ][]0
Daily personal development Invite to: - L
Commit to host Promote team training/event

« Intro to Oils Class
« Intro to Build Class D I:' D I:'

v'if completed

DD I BN

Focus on “IPE"ing to Build Your Pipeline

Circle where there is a breakdown in activity. Focus next week's actions on increasing flow in that area.

e Goals for This Week

Refer to your rank planner to choose top actions for this week. Rank: Power of 3: $50 $250 $1500
Top 3 Actions Your Part Upline Support Completion
What needs to happen? How will you get this done? What support do you need? Date:

- Wellness Consult Commit to build Attend a team training/bring a builder

Goals for this month:

o Breakthroughs e Important Reminders

What personal development/training are you benefiting from? Team call, company promotions, events, etc.
What else could grow your belief/insight/skills?
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