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KEY FOUNDATION

in your business

3,000 OV

Focus in sharing

* The foundation of success
* Build Elite
* Guide your team to build their new Elite



Silver

Elite Elite Elite
3000 QV 3000 QV 3000 QV

Average Monthly Income : RM3,500 — RM8,000

Silver Silver Silver

| | | | | |
Elite Elite Elite Elite Elite Elite Elite Elite Elite

Average Monthly Income : RM15,000 - RM30,000

**Disclaimer: The income claims presented here are not intended to serve as a guarantee of income for anyone. Instead, they're
designed to give you an idea of what's possible. Success in this business — as with anything, requires leadership, hard work,
commitment, persistence and dedication.



Silver Silver Silver Silver

| | | | | | | |
Elite Elite Elite Elite Elite Elite Elite Elite Elite Elite Elite Elite

Average Monthly Income : RM30,000 — RM70,000

Presidential Diamond

- o o = = =

Average Monthly Income : RM150,000++

**Disclaimer: The income claims presented here are not intended to serve as a guarantee of income for anyone. Instead, they're
designed to give you an idea of what's possible. Success in this business — as with anything, requires leadership, hard work,
commitment, persistence and dedication.



30-Days GO ELITE

1000PV Action Plan

Home Party E:‘:;Isl‘r‘::; . PV Ean:;r':en . PV LRP ov
Week 1 3 1 1000 1000
Week 2 3 1 1000 1000
Week 3 3 1 1000 1000
Week 4 3 1 1000 1000
Personal LRP 125 125
Month 1 (30 days) EE

Elite




60-Days GO ELITE

500PV Action Plan

Week 1 3 1 500 1000
Week 2 3 1 500 1000
Week 3 3 1 500 1000
Week 4 3 1 500 1000
Personal LRP 125
Month 1 [ 2125 |
Week 5 3 1 500 1 500 1000
Week 6 3 1 500 1 500 1000
Week 7 3 1 500 1 500 1000
Week 8 3 1 500 1 500 1000
Team LRP 125 x4 500
Personal LRP 125
Month 2 (60 days) ¥ 2625 P8

1---Elite



0-Days GO ELITE

260PV Action Plan

LWL E:s;fl‘:::r:t PV Em-'l;elf:ent i/ LRP 2

Week 1 3 1 260 260
Week 2 3 1 260 260
Week 3 3 1 260 260
Week 4 3 1 260 260
Personal LRP 125

Month 1 [ 1165 |
Week 5 3 1 260 1 260 520
Week 6 3 1 260 1 260 520
Week 7 3 1 260 1 260 520
Week 8 3 1 260 1 260 520
Team LRP 125 x4 500
Personal LRP 125
Month 2
Week 9 3 1 260 2 260 780
Week 10 3 1 260 2 260 780
Week 11 3 1 260 2 260 780
Week 12 3 1 260 2 260 780
Team LRP 125 x12 1500
Personal LRP 125
Month 3 (90 day) ‘zd >---- Elite




Choose Your Pace

Tick Here

Elite in 30 days - 1000PV

Examples of how to generate 3,000 PV in sales:

3-4 enrollments and an average of 1000PV per HP (with min 12 HPs)

ffee Elite in 60 days - 500PV

Example of new enrollment orders + customer LRP orders = 3,000 PV in sales:

* Month 1: 4 enrolments and an average of 500PV per HP (with min 12 HPs)
* Month 2: 8 team enrollments, average of 500 PV per HP (with min 12HPs) +
125PV LRP from Month 1 enrollees
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3 Tips in your
90 Days Go Elite success



8 Tips in your
90 Days Go Elite success

Name list

Invite to share

Ask for referral

Weekly follow up with support team

Weekly update with upline team

Attend company meeting and mentoring session
Remove distraction

Focus and persistent



Prepare 100 name list, with your support team each.

m Relative @ Salesman

w Friends m Business Partner
E Classmates u Family

@ Neighbour Social Media
@ Colleague Referencer
@ Business m New Name List
Religious Friends E Others

@ Clubs friends
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Invite to share

dOoTERRA
doTERRA

Business opportunity

Prepare list of answer how to handle
objections

Offer to close the enrolment




Ask for referral

Ask for referral after each meeting




Weekly follow up with support team

One-to-one call,
or online meeting

Plans and motivate for

coming weeks Set a time frame, and
Weekly follow up

ﬁ topics to review
with support team
Review past week a @

progress

Progress
- activities and enrolments

Recognition
- recognize team
who achieve something



®

One-to-one call, or online meeting

Review current progress with upline

Seek for advice or support as needed



Attend company meeting & mentoring session

Commit to attend company
meeting & mentoring sessions

' Listen to success story and
learn from their experience

Invite your support team to join
as well



7 Remove distractions

10.




Focus and Persistent

90 duys ALL OUT



